RAJASHREE KASHIRAM NANDESHWAR

Sahaniwar Patil Nagar Teacher Colony, Flat No 2410, Mohone, tal-kalyan, Kalyan

Phone: +91 9967026661   Email: rai143s@yahoo.co.in
Seeking challenging and responsible position in the field of SALES AND MARKETING. / Desire  professional growth based on willingness to learn, perform, and expedite with  growth oriented organization.

SNAPSHOT

· A Master’s of Business Administration (Marketing), possessing sound knowledge of marketing management and coordination. 

· Currently associated with Sakaal Media Group as Area sales Manager from Aug. 2007 to till date.
· A quick learner with abilities to work in a team environment and work under strict deadlines.

· Decisive, action-oriented and result focused experienced, offering outstanding talent in management and leadership skills. 

·  analytical and problem solving skills.

EDUCATIONAL CREDENTIALS

· MBA (Marketing) from Sinhgad Institute Of Management (SIOM), Pune University, 2006. Secured 64%, 

· PGDFT from SIOM, Pune University, 2006. Secured 68 %

· B.E. (Electronics) from K.K.Wagh, Nashik, Pune University, 2004. Secured 58.33%

EXPERIENCE 
  Since August 2007 working with Saam  Marathi  TV Channel as Area Sales Manager .
Website:   esakaal.com

Period:     Aug.  2007 till date.

Reporting: Terriority Manger Mr. Farrukh Khan (9967540604)
 

Key Tasks Handled:

Sales & Marketing:
· The only  person in all over  India to sell all ranges of  sakaal publicity/ brand building Packages.

· Studied Market dynamics, market research for potential and positioning of the new products (Customized Publicity Package ,Advertisement etc)

· Outside sales activities which include  sales call, slide preparations and presentation, doing CRM activities and follow up.

· Inside sales which includes market support activity, strategy making, preparing customer base, product introduction, sales order making, maintaining list of customers.

· Maintaining database, customer relations through phone, e-mail and other      communication tools as and when required .
· Analyze sales report and account management.

· DO  all the activity for clinch the business.
Business Development:

· Part of Core Team in launching multiple branches in Mumbai for upcoming Television Channel and English daily.

· Study company profile and recommend to editorial team and creative management team .

· Choose better Publicity advertising packages as per client profile.

· Interfacing with clients for suggesting the most viable service range and cultivating relations with them for securing repeat business
Other Job responsibility:

· Handle the CRM  Executive  and train them for specific client requirements.

· Good relation building within the team members

Since April ’06 with Mitsui O.S.K Line (India) Pvt Ltd as Management Trainee

MOL Group is multi-modal transport group actively seize opportunities that contribute to global economic growth and development by meeting and responding to our customers' needs and to this new era. 

MOL Group in India has liner division & it provides

· Door to Door Service
· Combine mode of shipping mode to ensure timely, reliable service.
Key Responsibility Areas 

Undertook training in all dept of liner as well as in logistics Dept involving the following 

· Client Relationship Management: Following up with clients and providing constant support & value addition to customers through technical inputs & better service  performance. 

· Sales & Marketing: Implementing monthly & weekly sales plans and executing them in a given time frame thereby enhancing existing clientele. 

· Business Development: Interfacing with clients for suggesting the most viable service range and cultivating relations with them for securing repeat business. Working closely with clients to maximize yield at customer’s process front. 

· Logistics: Overseeing the logistic functions and negotiating with transporters for cost effective transport solutions and clearances.

· Operation & Equipment Control: Backbone for all the function carried out by the shipping line. Understand various functions carried out before the Vessel arrival, at the time of berth and after the Vessel Sail.

· Documentation: Preparing periodic reports and documents as a part of import and export document process. 

COURSES ATTENDED/ PAPERS PRESENTED 

· Four certificate courses in  Hindi Pradyanshodh Vardha ,at higher secondary in school
· Successfully completed wealth management course

· Presented paper on “supply chain management as profit center”

INTERNSHIP
Organization
      :
Samsung India Ltd.

Duration
      :
7 Weeks


Project Description:    Market mapping for Samsung microwave oven in Thane district

Organization
      :
Pepsi India holding ltd.
.

Duration
      :
7 Weeks


Project Description:    To study the consumer buying behaviour for grocery club

COMPUTER PROFICIENCY

MS Office, C, C++, VB

PROJECTS/ DISSERTATIONS 

· Automation course on PLC

· Business Environment presentation on  “80/20 individual  by Richard Koch”

· Engineering Project: “High frequency to Low frequency converter ”

PERSONAL DETAILS

Date of Birth

: January 9th, 1981
Languages Known
: English, Hindi, Marathi,Telegue, German (3 month basic)

