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Business Development and Strategic Marketing
Innovative and resourceful managerial-level business developer with excellent leadership skills and experience in cultivating relationships with senior level executives (C-level) and below that facilitates market expansion, positive growth and profitability. Expertise in managing cross-functional teams of diverse nature in meeting B2B sales and marketing objectives. Exceptional communicator with effective negotiation, problem resolution and client needs assessment aptitude. Engaging presentation and market research competencies coupled with IT subject matter expertise that efficiently sell products and interest audiences. Looking further to obtain a Business Development/Marketing position by adding value through utilizing my advanced knowledge, prospecting and selling abilities in the business to business arena. 
  
Core Competencies
. Sales and Marketing Campaigns
. Negotiation and Deal closing 

. Business Development
. Team Building/Leadership

. Project Management


.Maximizing profits




Professional Experience and Significant Achievements
· Qubit Technologies (http://www.qubitwebsite.com/), 

           October 2009 – January 2011
     London, United Kingdom 
Qubit technologies is a leading professional Web Design and Internet Marketing Company that delivers web development services of varied complexity to clients all over the world. Qubit Technologies is involved in delivering a comprehensive package of web related services that ranges from customized website designing to complex internet solutions.


Business Development Manager (Freelancer)
	
	

	
	


· Set up a new born company in established market and was responsible for the Sales Development and Marketing activities.
· Developed a Marketing Plan that delivered $0.1million in annual revenue.
· Provided strategic leadership and operational support to the management team among the national sales regions.

· Built and developed client and business relationships through consultative selling (at all levels including senior levels).

· Meeting clients & attending conferences in order to raise the profile of the company amongst existing/potential clients and ultimately to win more business by so doing.

· Delivered $30K in 6 months for an under-performing region.
· Established target markets and priorities, manage financial and budgetary resources.
· Expansion of SEO, ERP, CMO, MLM, SMO, PPC, SMS, Accounting software etc.
· Continuously strive to deliver world class solutions and the best service with quality.

· Managed the internal and external marketing teams and developed unique propositions and positioning in UK and India.
· Qubit Technologies (http://www.qubitwebsite.com/), 


      June 2008 – August 2009

       Bangalore, India
Corporate Officer – Sales and Distribution
· Prepared various reports and business plans in accordance to the set goals and objectives and maintained client relationship.
· Delivered growth in declining sectors ahead of company performance, by re-motivating the sector team and gaining full commitment to new approaches.
· Conducted sales and marketing calls to book meetings with potential clients.

· Analyzed and penetrate markets including individual and corporate communities realizing annual sales revenue of $0.2million. 
· Supported senior management in augmenting sales strategies and targets and developed new sales relationship to increase business volume.
· Effective knowledge for Web Application Development & Customized Development, Web Designing, Content Management system.
· Lead and coordinate various marketing and technology projects along with cultivation and follow up on all sales leads.
Early Career Projects
Middlesex University, London, United Kingdom


                         February 2010 – March 2010
Team Charter – Strategic Management and Marketing

Product launch of Legacy of Pharaohs:
Legacy of Pharaohs is a board game which is designed for UK market. This intellectual game is based on Egypt that involves treasure hunt and some general knowledge question answers.

Areas of contribution

· Identifying the scope of a board game by carrying out UK market research

· Product development and Marketing plan

· Mind mapping and brainstorming sessions to design the board game and its packaging

· Pricing strategies by looking at the economies of scale and complements and substitutes available in the market

Educational Development
Masters in Strategic Management and Marketing


 
    September 2009 – November 2010
Middlesex University, London, United Kingdom

Bachelors in Computer Science Engineering




           May 2004 – April 2008
Mumbai University, India
Thesis and Certifications
· Dissertation on Impact of Loyalty Programmes on Consumer Purchase Behavior in UK Food Retail Industry in Middlesex University Business School, London.

· Cricketer of the Year (2009/10) in Middlesex University Business School, London.
· President of Middlesex University Cricket Association, Middlesex University, London.
Work Authorization
· Passport Valid, India
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