CURRICULUM VITæ
MD. AAZIB NADEEM
Cell No.              : +91-9371122207
E-mail                 :  aazib.nadeem@gmail.com
CAREER OBJECTIVES:-
To be fair, just and innovative assets to dignified company by offering the best of my service and by imparting the quality skills I gained during my academic year and develop it through my learning experience in the area my profession.
CAREER SUMMARY:-
· Currently working as a Sales Executive in Elsevier, A division of Reed Elsevier India Pvt. Ltd.
· MBA (Marketing).

· Summer Project from ITC Ltd.
· Science Graduate (Microbiology)
​
WORK EXPERIANCES
Name of the Organization
:
Elsevier, A division of Reed Elsevier India Pvt. Ltd
Designation


: 
Sales Executive
Location


:
Mumbai
Duration


:
March 2010 to Till Date
Responsibilities:
1. Key tasks:
· Deliver presentations of Elsevier’s Titles at customer sites and at conferences and exhibitions.

· Meet annual sales targets.
· Attend trade exhibitions and user group meetings.

· Maintain company’s contact management database with accurate, up-to-date contact and activity details.

· Produce monthly sales reports.

· Provide feedback from members and potential customers to enhance product performance and service delivery
· Identify and make contact with potential customers.

· Respond to sales requirements from existing and potential customers.

· Maintain contact with existing and potential customers to promote sales and deliver detailed account plans.

2. Communication and Information:

· Ensure effective internal communications both within the Sales, Customer Support and Marketing team and across the organization.

· Seek to continuously improve member relations with particular regard to the provision of efficient communications to facilitate product development and issue management.

· Facilitate links with professional and regulatory bodies and commercial organizations.

3. Financial:
· Utilize the resources of the Sales Department for the cost effective delivery of Sales to company.
4. Market research:

· Assist in the identification of opportunities for new products and for enhancement and development of existing products.
· Monitor and report on the activities of competitors and potential collaborators and to identify business opportunities and threats.
· Understand the market in which the company operates and how the company’s products and services are used within that market.
· Identify new markets, both geographical and by industry sector, for company products.
· Ensure that company has an in depth understanding of the users of company products and their ongoing needs.
EDUCATIONAL QUALIFICATION
· MBA (Marketing) From University of Pune, (MAHARASHTRA).
· B.Sc. (Microbiology) from University of Pune, (MAHARASHTRA) with 65% marks.

· 12th From BIEC, Patna (Bihar) with 69% marks.
· 10th From BSEB, Patna (Bihar) with 61% marks.
[
PROJECT DETAILS
· Company Name
: ITC Ltd.

· Project Title

: Comparative Study of BINGO with LAYS & KURKURE.
· Project Duration
: 60 Days.
SKILLS & PERSONAL STREGNTH
COMPUTER SKILLS:-
· Operating Systems: Windows XP, Vista 

· MS Office
PERSONAL STRENGTH:-
· Communication Skills.

· Hardworking, Sincerity and Honesty. 

· Willingness to learn new things.

· Individual working capability.
PERSONAL DETAILS
Name


:
Md. Aazib Nadeem
Date of birth

:
15th February 1984 

Sex



:
Male

Nationality


:
Indian

Marital Status

:
Unmarried

Languages Known

:
English, hindi. 

Permanent Address

:
P.S.Mill, Hospital Road,
Runni Saidpur, BIHAR, 843323
Correspondence Address
:
302, Gitanjali Apartment, Plot No.175,
Sector 10, Kharghar, Navi Mumbai, 410210 

Current CTC

:
14665.00 Rs (Per Month)
Expected CTC

:
Negotiable

Notice Period

:
1 Month
DECLARATION
I hereby declare that the above information & details provided by me are correct to the best of my knowledge.
         Place: 

         Date:









            _________________
            (Md. Aazib Nadeem)






